SaaS Leader Announces Record First Half Revenues
Invoice Insight Achieves 16™ Consecutive Half-Year Revenue Growth
Manassas, VA. — August 14, 2008

Invoice Insight (www.invoiceinsight.com), a leading Software-as-a-Service (SaaS) provider
of automated telecom expense, life-cycle, and information management solutions for fixed
and mobile communications, announced record sales for the first half of 2008, and its 16"
consecutive half-year revenue growth. From 2002 to 2008, Invoice Insight’s first half
revenue has grown over 1400%.

“The company continues to grow revenues for both do-it- Recurring Revenue
yourself technology solutions and managed services,” states

CEO David Spofford. “Predictable recurring revenue growth

gives us a tremendous advantage in managing the business

and serving our clients. In addition to adding industry

veterans to lead mobility and professional services, we have

recently flattened our organization to put our senior
management closer to our customers and drive customer value.”
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The company’s Software-as-a-Service model allows clients to implement telecom expense
management solutions quickly and without capital investment, achieving rapid savings of up
to 30% of telecom expenses.

About Invoice Insight

Invoice Insight provides meaningful business results to ClOs, CFOs, Telecom, Network, and
other professionals who are responsible for fixed and mobile telecom environments. The
company's BillPort® technology, the first SaaS platform for telecom process, expense, and
information management, allows organizations to achieve better control of — and better return
on — their telecommunications investment. Centralized visibility and control has yielded
hard-dollar savings of 5% to 30% for Invoice Insight's clients, while additionally providing
efficiencies through automating and streamlining manual processes. For more information
about how Invoice Insight can help you, go to www.invoiceinsight.com.




